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Position Title: Account Manager       Department: Sales 

Location: Camarillo, CA    Reports To: Executive Vice President, Sales 

_____________________________________________________________________________________________________________________ 

Houweling's Group, is a family owned, world-renowned greenhouse vegetable grower with farms in Camarillo, 

CA, Delta, BC and Mona, UT. As a leader and innovator in the state of the art, sustainable greenhouse farming 

industry, the company continues to focus on year-round, locally grown produce, as consumers continue to prove 

a desire and willingness to purchase local. In addition to greenhouse tomato and cucumber growing, the 

company operates a state of the art seedling propagation division and full service logistics department, offering 

vertical integration from seed through to delivery at our customers.  

Purpose: The Account Manager is responsible for managing key accounts, maintaining long term relationships 

and identifying potential opportunities with customer groups. Responsible for the development and 

achievement of sales growth through the direct sales channel with a focus on growing and developing existing 

customers, together with generating new business. 

Key Job Duties: 

 Manage direct selling activities to assigned accounts, which include developing and maintaining the 
relationship, and servicing the account. 

 Develop, direct and execute comprehensive, account-specific sales and marketing plans and programs, 
both short and long range to support strategy and revenue objectives of the organization.  

 Recognize the core business of retail partners, including a strategy to drive business to align with 
industry trends. 

 Collaborates with internal and external customer groups to ensure sales strategies are aligned. 
 Partners with Sales and Inventory Planning Coordinators including training and mentoring for potential 

roles managing junior and key accounts 
 Foster company practices as it relates to current/future products, pricing and other corporate initiatives 

with club, retailers, distributors and wholesalers.   
 Partner with internal operations departments to find appropriate solutions to meet customer 

requirements.  
 Participate and assist with bi-annual Competitive analysis.  
 Ensure sales forecast volume and prices by customer are accurate and up to date in AX. Adjust as 

opportunities arise or demand shifts. 
 Ensure daily/weekly review of invoices and credits 
 Ensure that the CRM tool is populated and maintained with customer information, identified sales 

opportunities, contacts, create target lists; Track competitor information, sales team performance and 

marketing campaign effectiveness. 

 Work with Sales and Marketing team on executing customer events and tours. 

 Maintain a thorough knowledge of Houweling’s products and services. 
 Focus on “First time right”. The right product, in the right place, at the right price, at the right time to 

ensure customer satisfaction. Goal of 99%+ Service Levels 
 Serve as a role model in the areas of leadership, teamwork, customer focus and continuous 

improvement. 
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Requirements 

 Minimum of five years of professional sales/account management experience. 

 Strong selling skills along with experience in the produce industry.  

 Strong oral, written, and verbal skills are required and the candidate must be able to effectively 
communicate the Houweling’s portfolio to customers in order to create demand.  

 Demonstrate strong analytical, organization, planning, and decision making skills and an ability to 
respond to changing circumstances. 

 Ability to successfully multi-task in a fast-paced environment.  

 Motivated, goal oriented, persistent and a skilled negotiator.  

 Must be a team player with previous experience successfully working in a team environment. 

 Strong time management abilities required. 

 Strong attention to details is required. 

 Demonstrate a strong work ethic with a positive "can-do" attitude and one who takes pride in the 
quality of their work.  

 Flexible and open minded to a constant changing environment. 

 Experience effectively demonstrating self-motivation, initiative, assertiveness, and results orientation. 

 Ability to successfully work in a fast-paced changing environment. 

 Proficient in Microsoft Suite:  Outlook, Work, Excel and Powerpoint.   

 Travel is required – trade shows, customer reviews, new markets and greenhouse tours 

Core Competencies 

1. Sales Forecast Accuracy / Proactive Selling 
2. Creative Business Development 
3. Thorough Business Planning 
4. In Touch with the Retail Reality and trends 
5. Strong Customer Relationships 
6. In-Depth Product/Brand Knowledge 
7. Fact Based Selling 
8. Tight Budget Controls 
9. Sense of Urgency with Key Accounts 

  
Working Environment: General Professional Office environment.  

Interested applicants are invited to apply by sending a current resume and cover letter to 
resumes@houwelings.com 
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